
HOW TO LEVERAGE THE SPRING SEASON FOR GREAT PROBATE OPPORTUNITIES  LEON MCKENZIE 

he spring real estate season is the busiest time of the year for property opportunities, especially in the 

probate arena.  With improving weather, more people out looking for homes and the ability to see the 

condition of a property inside and out, there are plenty of options for probate investors that are interested 

in both buying and selling homes. 



Knowing how to take advantage of 

opportunities as a probate investor 

can be challenging, but 

understanding how to leverage the 

spring season to profit can be done 

with some advance planning and 

understanding of how to operate in 

this quick moving market.  The first 

step in maximizing your spring 

season options is to know that 

working as a buyer or a seller 

requires different techniques.  

While buyers have the opportunity 

to pick up great deals from sellers 

that have weathered the winter with 

their probate property on the 

market, sellers also have the 

increased ability to carefully select 

buyers as more enter the market 

during this time of year.  Both of 

these perspectives can result in 

profits for probate real estate 

investors.  

 

Buyers Benefit from Increased 

Spring Real Estate Supply 
 

Buyers entering the spring probate 

real estate market should know 

that this is the time of the year that 

many homes go on the market and 

that there can be stiff competition 

for individuals interested in buying 

a home.  Probate investors enjoy a 

distinct benefit as they target 

homes in this particular market.  

While many traditional buyers are looking at homes that are move-in 

ready, probate investors interested in adding to their portfolio will find 

properties that are discounted as much as 30% below current market 

prices.  That is a margin that will create profit.  In fact, year over year, 

prices in the traditional home market are up more than 12% from 

2012 to 2013.1   Given the current state of the market, economists 

are looking for gains of around 6% in home prices during 2014.2 

 

As a probate investor looking to create wealth, the best way to make 

money is to purchase properties at a low price ï lower than 

comparable properties in the area ï and then either rehabilitate them 

and sell them for the current market value, making money on the 

margin, or to rent them out, ensuring an income stream for the long 

term.  Purchasing properties at current market value simply wonôt 

provide the margin needed to ensure profit.  That is the primary 

reason that probate investors have an undeniable edge in the real 

estate market.   

 

This edge for probate property buyers peaks during the spring selling 

season.  While there are always opportunities for great real estate 

buys in probate, the spring season provides the best options for 

investors.  Executors who live out of state are generally eager during 
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the spring season to sell their properties.  After 

having to deal with holding a home over the winter, 

plowing issues, roof leaks and other maintenance 

issues, they may have decided that selling the 

home as soon as the weather breaks is prudent.  

Also, for Executors or family members who live out 

of state, the spring season may be the time that 

they decide to lower the price of their property to 

the level where it will move off of the market 

quickly.  How can you, as a probate investor, be 

ready to leverage the spring season to purchase a 

home?  Here are a few things to keep in mind: 

 

Å Follow up with communications.   The 

spring selling season is the best time for 

probate buyers to find homes for sale.  That 

means taking the time to follow up on leads 

with regular communications.  Sending 

postcards, handwritten notes and formal letters 

on a regular basis will help you to get options 

into your purchasing pipeline.   

 

Å Make sure to return phone calls.  The pace 

of the spring selling season can be hectic.  

That said, make sure that you are answering 

and returning phone calls.  A great opportunity 

may end up passing you by if you arenôt 

listening to the responses you are getting from 

mailings. 

 

 

Å Get out into the community.  Finding leads 

before other probate buyers means that you 

need to get out into the community.  Take the 

time to drive by homes that may now be for 

sale based on your lead information and donôt 

forget to attend networking and community 

events where you may hear about homes that 

havenôt even been put on the market yet. 

 

Å Act quickly.  As a probate investor, you have 

the ability to respond to the needs of Executors 

by not only making an instant offer, but by 

closing quickly.  If you do find a home that you 

are interested in, donôt wait!  Act quickly to get 

the property before another investor takes 

advantage of it. 

 

 

 

 

 

 

Å Assess exterior/landscaping.  As a probate 

buyer, one of the benefits of the spring season 

is that you can see the exterior of the home 

and the condition of the landscaping much 

easier than during winter months.  Make sure 

to check for issues with the foundation, roof 

and plantings. 

 

Å Turn them quickly to take advantage of 

selling season.  If your goal as a probate 

investor is to purchase a home and then resell 

it, the spring is an ideal time to do so.  With a 

quick closing and a well-planned remodeling 
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scenario, you can quickly get the home back on 

the market with needed upgrades. 

 

Sellers Have an Advantage in the Spring 

Probate Market 
 

Buyers of probate properties are not the only ones 

who can benefit from the spring selling market.  

Sellers who hold probate properties can also reap 

the rewards of this time of the year.  One of the key 

indicators for the opportunities that are held by the 

market is the amount of homes that are currently 

for sale.  Calculated as the amount of months of 

supply on the market, a ñnormalò market is 

considered to have 6 month supply.  As of October, 

2013, the supply was only 5.1 months. 3   The 

tightness in the market means that real estate 

investors who have homes that are for sale have 

the advantage right now as there is a less than 

normal amount of homes on the market.  With 

interest rates climbing and credit still challenging to 

acquire, many sellers are choosing to lower their 

prices to get a quick sale.  

If you do have a probate home for sale in the 

spring, then you may not have these issues as you 

most likely will have purchased your home for an 

excellent discount.  With that discount, making 

improvements to the property will allow you to best 

leverage the spring market.  Knowing what 

improvements to make can be all the difference in 

not only getting your home sold, but making a profit 

on the work that you have completed. 

 

Choosing what projects to complete can be the key 

to leveraging the spring market.  The remodeling 

projects completed in a home can either enhance 

the amount of money you can get at closing or 

decrease it.  Most real estate professionals will tell 

you that kitchens and bathrooms sell homes, but 

there are other projects that have a high cost to 

value ratio.  A cost to value ratio indicates the 

amount of money invested versus the return on the 

value of the home.  Here are a few current trends 

to keep in mind when deciding on what to fix on 

your home before putting it up for sale: 

1. Entry door replacement.  According 

to remodeling experts, adding an 

attractive entry door will add back to 

the home 96.6% of the cost and add 

to the curb appeal as well. 4 

 

2. Outdoor living space. Adding a 

wood deck will net a probate investor 

87% of the value of the deck itself. 5  

 

3. Additional living areas.  Converting 

an attic to a bedroom will result in an 

impressive 84.3% cost to value ratio.6  
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If you do decide to complete improvements to the interior of the home in order to spur spring sales, then 

consider adding current design touches to the kitchen.  Most professionals in the real estate business will agree 

that an updated kitchen does help to move the sales process forward.  While many probate investors want to 

limit their remodeling budget if they are planning on selling the home, and rightly so, there are areas that you 

can change that donôt cost a fortune.  Making a few changes can really improve the odds of selling a probate 

property during the spring market. 

 

Changing the lighting in the kitchen is a good example.  By removing dated ceiling fans or fluorescent lights, you 

can create a quick update.  Adding sconce lighting or recessed lights can give a dated kitchen new life.  Adding 

slab backsplashes, or new hardware are also excellent ways of updating a kitchen to make it look fresh and new 7.  

Probate Offers Advantages Over Traditional Real Estate Acquisitions During Spring Months 
 

For both buyers and sellers, working in the probate business offers distinct advantages, especially in the spring 

months.  Understanding how to leverage those advantages is the key to creating profit in the short term and 

wealth in the long term.  Because probate offers heavily discounted properties with motivated sellers, buyers in 

the probate business always have an edge, but particularly so in the spring months.  When Executors become 

motivated by the change in weather, probate investors in the buying cycle can have access to homes that can 

be quickly purchased and rented or put back on the market for sale. 

 

For probate investors that currently own a home they would like to sell, the spring season offers opportunities to 

get the property in front of many buyers who are eager to purchase it in the middle of the best time of the year.  

The key to taking advantage of the spring market is to make sure that any changes made to the property are 

enticing to buyers and have an excellent cost to value ratio.  
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Leveraging the spring probate market in real estate is a simple process that involves some careful planning 

and attention to detail.  For buyers, knowing what type of probate property they are targeting and moving 

quickly can be the best way to succeed.  For sellers, providing home updates and careful pricing can get a 

home sold quickly. 

 

At US Probate Leads, we have all of the training and lead information you need to build a thriving probate 

business as either a buyer or a seller.  Call us today at (877) 470-9751 for more information on our services 

and training! 
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